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                                                               [ETS TOEIC Test] 김대균의 전략특강

< [ETS TOEIC Test] 김대균의 전략특강 – Lesson 40 >

[Part 7]
Questions 191-195 refer to the following article and letter.

STEREO REVIEW

SMALL WONDER MAKES BIG SOUND

by William Franklin

After 30 years at Superior Sound Labs (SSL), legendary audio engineer John Anderson has left and started an independent firm, Anderson Associates, to sell his latest creation. The A2000 radio is only 5 centimeters tall, but despite its small dimensions, it delivers excellent sound and usually gets very good reception. Mr. Anderson is best known as one of the engineers who invented the RX3 noise-reduction system.

From the outside, the design of his new product is breathtakingly simple. The A2000 radio consists of two knobs and a speaker -----the large knob is the tuning dial and the small one controls the volume. The A2000 sounds far better than anything else in its modest price range. I tested it against an expensive stereo system I own and was very surprised at how well its performance compared. My only complaints are that the radio comes only in white and that I had a little trouble picking up one of my favorite stations on the tuner.

To: Editors of Stereo Review

Thank you for your positive review of our new product. I feel that the A2000 is designed for people who care more about how a radio sounds than how it looks. However, my business partners have convinced me that not everyone feels the way I do. Consequently, I would like to inform your readers that we will be releasing the A2000 in four decorator colors in time for the holidays this year.

To improve FM reception, try moving the radio closer to a window or outside wall, plugging it into a different outlet, or moving around the power cord (which also functions as an antenna wire).

By the way, your review contains one inaccuracy that I would like to take this opportunity to correct. I was an engineer employed by SSL at the time that RX3 was developed, but I was not involved with that project in any way.

Sincerely,

John Anderson

President, Anderson Associates
191. What is unusual about the A2000?

(A) Its distribution system

(B) Its color

(C) Its development schedule

(D) Its size
192. What comparison is made in the review?

(A) The RX3 to the A2000

(B) The product’s performance to the product information brochure

(C) The A2000 to an expensive stereo system

(D) Superior Sound Labs to Anderson Associates
193. What is the purpose of Mr. Anderson’s letter?

(A) To correct information in a previous letter

(B) To inform the editors of a new partnership

(C) To respond to comments in a magazine article

(D) To request extra copies of a magazine
194. What was Mr. Anderson’s occupation when he worked at SSL?

(A) Musician

(B) Engineer

(C) Editor

(D) Historian
195. What suggestion does Mr. Anderson NOT make to Mr. Franklin about his radio?

(A) Adjust the power cord

(B) Put it near a window

(C) Plug it into a different outlet

(D) Buy a newer model
Questions 196-200 refer to the following two letters.

BLACK DIAMOND ARCHIVES

February 27

Ms. Susan Lanford

Lanford, Ltd.

Dear Ms. Lanford,

Thank you for your recent inquiry regarding our filing services. This letter is to follow up on our call of February 23 and to set forth our terms in writing for your reference and company approval.

As you know, Black Diamond Archives has been a trusted partner since 1937 to the thousands of companies that turn to us for their records management needs. We have 400 records centers worldwide where we offer storage, duplication, and shredding of documents.

In our conversation we discussed the standard pick-up and storage rate for approximately 40 to 50 cartons of files, to be taken to our fully air-conditioned Westhaven facility. I am pleased to inform you that after further consideration I am able to offer you a special volume rate of $300 per month, plus a $60 pick-up fee, effective March 1. If this special rate is acceptable, please call me at 699-555-1857 as soon as possible, and I will send over an authorization form for your signature. I look forward to doing business with you.

Yours truly,

Jeremy Tartt

Jeremy Tartt

Manager
DIAL-A-FILE

HOME OFFICE SERVICES

Dear Potential Customer:

Your company’s name was given to us as someone who might be interested in huge savings on their file organization costs. You may not have heard of us before now, but ask any of our customers about Dial-A-File, and you’ll hear about our great reputation.
Call us anytime, and we’ll bring a large filing cabinet to your office very quickly on the same day. When it is full and ready to be stored, just call us again, and we’ll pick it up within three hours. Anytime you need access to those files, we will deliver the cabinet to your office within 24 hours. That is the Dial-A-File advantage: we come to you whenever you need us. We even offer free pickup and delivery for customers signing a five-year contract.

Our storage facility has state-of-the-art security and automatic climate control systems. For more information about our services and customer testimonials, please check out our Web site at www.dialafile.com.

Sincerely yours,
Matt Weinstein

Matt Weinstein
196. What service do both of these companies provide?

(A) They store files.

(B) They record meetings in company offices.

(C) They provide air-conditioning for office facilities.

(D) They design filing cabinets.
197. What feature is advertised by both companies?

(A) Extended contracts

(B) Superior security

(C) Free pickup

(D) Temperature control
198. What can be inferred about the $300 monthly rate Mr. Tartt offers Ms. Lanford?

(A) It is lower than his previous offer.

(B) It is applicable at all Black Diamond facilities.

(C) It is cheaper than the Dial-A-File rate.

(D) It will double after March 1.
199. What can be inferred about Mr. Weinstein from his letter?

(A) He manages the Black Diamond Web site.

(B) He works at a facility in Westhaven.

(C) He has not done business before with Lanford, Ltd.

(D) He is interested in buying office furniture.
200. What does Mr. Weinstein emphasize about the service provided by his company?

(A) It has a money-back guarantee.

(B) It is very fast.

(C) It is inexpensive.

(D) It is available internationally.
< 정답 >

191. D

192. C

193. C

194. B

195. D

196. A

197. D

198. A

199. C

200. D
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92. How many broadband subscribers are in OECD countries?

(A) 34,000,000.

(B) 118,000,000.

(C) 191,000,000.

(D) 249,000,000.
93. According to the report, where is the broadband service most popular?

(A) In South Korea.

(B) In the Netherlands.

(C) In Denmark.

(D) In Canada.
94. How often is this report released?

(A) Every week.

(B) Every month.

(C) Every 3 months.

(D) Every year.
95. What kind of company is Blue Valley?

(A) A fashion boutique.

(B) A law firm.

(C) A consultancy firm.

(D) A caterer.
96. Who is Mr. Conway?

(A) A consultant in Blue Valley.

(B) A potential customer of Blue Valley.

(C) The CEO of Blue Valley.

(D) A job applicant to Blue Valley.
97. When can the listener ask questions?

(A) During the break.

(B) After the presentation.

(C) In the Q & A session.

(D) During the presentation.
98. What time of the day is the interview scheduled?

(A) In the morning.

(B) In the afternoon.

(C) During lunchtime.

(D) In the evening.
99. What is described as a duty of the marketing assistants?

(A) Presenting products to customers.

(B) Selling the products in local branches.

(C) Answering customer inquiries on the website.

(D) Surveying customers’ needs on the street.
100. What will Mr. Abrams do next?

(A) Go inside to meet the interviewer.

(B) Announce the successful candidates.

(C) Demonstrate his computer programming skills.

(D) Introduce himself in German.
< 정답 >

92. B

93. A

94. D

95. C

96. B

97. D

98. B

89. A

100. A

<목표! 어휘800>

1. tariff           



관세(제도), 관세율

2. irrelevant  




관계가 없는

3. merit           



공로, 장점

4. driving range     



골프연습장

5. palpitation




고동, 가슴떨림

6. alongside     




곁에, 옆에

7. deficit  




결손, 적자

8. quarantine




검역소, (질병의 전염을 막기 위한) 격리

9. depreciation  




감가상각비, 원가소각

10. appliance      



가전제품, (가정용) 기계

11. be eligible for 




…할 자격이 있다

12. bring in   




…을 소개하다, 데려오다

13. forfeit   




…을 압수당하다, 몰수당하다

14. dedicated to




…에 헌신하는

15. settle in




…에 정착하다

16. splurge on                              
…에 돈을 낭비하다

17. result from




… 때문에 발생하다

18. periodical        



(일간 신문 이외의) 정기 간행물, 잡지

19. bounce         



(수표 등이) 부도가 나서 되돌아오다

20. proprietor      



(부동산 등의) 소유자

※ 반으로 접어서 단어를 외우세요~
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